
As a save investor or simply an informed 
California citizen you need to know how 
to see through smoking mirrors. Our duty 
as Real Estate Consultants and advisers 
is to prevent our clients from loosing their  
investment revenue and guide them to 
the best of our abilities. With that being 
said, we also know that there is no crys-
tal ball that can prevent every pitfall nor 
we are able to control what the market 
economy does. 
 
All we can strive to do is to advise our 
clients of potential hurdles and opportuni-
ties ahead or right here right now. We 
make our living and provide for our 
families by striving to be correct, profes-
sional and instructive.  All we can do is to 
lead by providing useful information and 
protecting our client interests during a 

transaction. This way may earn our 
clients loyalty, preference and respect.  
 
Distressed properties gallop, home 
prices stumble  
 
According to a report just released by 
the National Association of Realtors 
(NAR), the steep slide in home price 
accelerated at a record pace during the 
first three months of 2009 in the largest 
year-over-year decline in the 30-year 
history of the report.  The national me-
dian home price of single family homes 
sold during the first quarter fell 13.8% to 
$169,000 year over year, and 6.2% 
compared with the last quarter of 
2008.  NAR says that first-time home-
buyers, who are often entry-level buyers, 
accounted for about half of all purchases 
during the quarter, and that many buyers 
took advantage of the deeply discounted 
prices of foreclosed properties and short 
sales. (contact us if you need short 
sale information). These "distressed 
properties" typically sell for 20% less 
than traditional homes, according to 
NAR, and accounted for about half of all 
transactions.  "Traditional homes in good 
condition have held their value much 
better, so owners shouldn't be overly 
concerned about median prices,"  
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and the entire administration for that 
matter, seem just a little bit over-
optimistic? 
 
Trade gap widens less than expected 
 
In a sign U.S. demand remained weak in 
the first quarter, U.S. imports of goods 
and services fell 1 percent in March to 
$151.2 billion, the lowest since Septem-
ber 2004, and the U.S. trade gap wid-
ened less than expected in March as 
exports fell 2.4 percent and imports 
dropped for the eighth consecutive 
month.   Imports of goods were the 
lowest since April 2004, and sub-
categories such as non-petroleum prod-
ucts, industrial supplies and materials 

products, industrial supplies and materials 
and capital goods were the lowest since 
February, May, and July of 2004, respec-
tively.  March was the first time the trade 
gap had expanded in seven months, but 
analysts had expected it to widen even 
more to $29 billion. U.S. exports to China 
grew 19.1 percent in March to $5.6 billion, 
the highest in five months, but U.S. im-
ports from China also increased and the 
trade gap with that country grew to $15.6 
billion in March.  
 
Foreclosure firestorm? 
Diana Olick warns that a foreclosure 
"firestorm" is about to hit us - probably in 
May.  Citing “elevated chatter” on online 
blogs, she says when trackers like 

RealtyTrac release numbers this month, 
word is that May could be the month that 
shows just how bad the numbers will 
get.  Other experts have claimed that fore-
closures did not surge in April because the 
banks just didn't have the capacity to proc-
ess all the distressed loans after the morato-
ria had caused a backlog.  As Olick puts 
it:  "The big question is going to be how 
many of these delinquent borrowers are 
actually saved by President Obama's "Make 
Home Affordable" program.   
So far there have been no real numbers 
because everything is supposedly "ramping 
up."  If she's right about a new wave of 
foreclosures, the administration has simply 
poured a fortune down the drain for no 
reason at all. 

 said NAR president Charles McMillan, in a 
prepared statement.  NAR's chief economist, 
Lawrence Yun, characterized it as a lull before 
an upturn.  "Housing affordability conditions are 
at record high levels," he said, "and we expect 
a measurable increase in home sales during 
the second half of the year, which would help 
stabilize prices in most areas."   
 
Bernanke "encouraged" by stress tests 
 
You'll never guess what Federal Reserve 
Chairman Ben Bernanke said today about the 
stress tests.  Yep, he's "encouraged" by the 
results.  Anyone surprised?  Further, he also 
assured a conference on Jekyll Island that the 
dollar would be strong, because the U.S. cen-
tral bank would keep inflation at bay by raising 
interest rates when the time is right.  "I think the 
issue at hand is whether or not the dollar will 
retain its value, and I think it will.  I think the 
dollar will be strong.   I think it will be strong 
because the U.S. economy is strong.  And it 
will also be strong because the Federal Re-
serve is committed to assuring that we have 
price stability."  We are left to wonder then 
what the Federal Reserve was distracted by 
before all this happened, if keeping price stabil-
ity is merely a matter of being committed to 
it.  With massive deficits that dwarf anything in 
US history, a weak economy, and the world 
awash in US dollars, doesn't Bernanke,   
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The term “Short Sale” is becoming more 

common these days as the economy 

continues to affect our valley. Most 

people don’t know what Short Selling 

entails. Selling or purchasing a property 

which requires the Seller’s Lender ap-

proval (short Sale) is very complex. As 

Short Sale specialized consultants we 

are working with the Seller(s), however, 

the Lender has to approve the final 

numbers. After all, we are asking them to 

accept less than what may be currently 

owed to them. Offers sent to us are 

submitted to the Banks as they come in. 

All terms and conditions in the following 

guidelines, although normal and custom-

ary for Short Sales, may change in the 

these difficult times is the agents first 
priority. In our case, as professionals 
and as a member of the ROTARY 
international family, we have adopted 
the Four Way Test that all ROTARIANS 
must live by since its creation in 1932; 
 
1. Is it the truth? 
2. Is it fair to all concerned? 
3. Will it build goodwill and better 

friendships? 
4. Will it be beneficial to all con-

cern? 
 
We do our best to ask ourselves these 
four questions every time we deal with 
a client to serve as an example of 
service and pride to our community.  
 

Don’t Forget: 
 
The price of liberty 
is eternal vigilance. 
A nation who does 
not know its 
history condemned 
itself to relive it.”  

 
Thomas Jefferson. 

the seller has a legal right to report the 
deficiency. The Tax Form 982 may 
provide a relief when debt is subjected 
as taxable income by submitting a 
request for insolvency. This is not legal 
advice, Agents, Real Estate Consult-
ants, Brokers, Escrow & Title agents 
are not CPA’s, Tax Attorney, Bank-
ruptcy Attorneys, or any other such 
Attorneys. 
Since there is a possibility of legal or 
tax consequences, regarding the sale 
of the seller(s) property, it is recom-
mended that the seller(s) discuss this 
matter with their attorney or accountant. 
 
It has been our experience when we 
handle a Short Sale, it is to the best 
advantage of the seller(s) and the   

inspections the buyer shall deem necessary 
to complete their Due Diligence & Inspec-
tions. 11. As per MLS (Multi Listing Service) 
we are giving a 3% as a Buyer(s) Broker Co
-Op fee from a total 6%  Commission fee 
agreed to by the Seller(s) in the Listing 
Agreement. Due to Lender(s) having to take 
less than what is owed to them, a request 
from the Lender(s) to renegotiate and lower 
the total commission fee rate may occur. 
The renegotiation of the total commission 
rate paid is an inherent part of successfully 
working out a Short Sale transaction. Any 
reduction to the total commission fee shall 
Split 50/50 between buying and selling 
agents. Finally, if the Lender(s); as part of 
the transaction, approves to forgive a por-
tion of the debt, the amount forgiven is 
considered as taxable income to the Seller
(s) The IRS may not assess the tax for a 
year or even more after the closing, but  

negotiation process getting the final ap-
proval. The following is a partial list of 
potential situations that can and do effect 
the sale. Please review these items with 
the buyer(s), seller(s), agents, brokers & 
buyer’s lender. Be advised that this proc-
ess may take at a very minimum 45 days 
after the lenders receive a full and com-
plete short-sale packet. You and your 
client(s) will need patience with this proc-
ess as the lender(s) have their own time 
frames and procedures that they must go 
through for all of us to have a successful 
transaction. 1. The Seller(s) will be receiv-
ing “NO CASH” from this transaction. Any 
additional funds usually due to Seller(s) 
from escrow accounts or prorations will be 
paid to the lender(s) which is being af-
fected by this Short-Sale. 

2. The Seller(s) have “NO ADDITIONAL 

CASH” and have provided required docu-

mentation of such to the Lender(s) for 

consideration and qualification of this 

Short Sale. 3. In addition to Seller(s) 

position, seller will not be allowed to pay 

for any reports/treatments/inspections & / 

or repair items. Buyer(s) are required to 

pay for any and all inspections &/or certifi-

cations to satisfy due diligence. 4. Property 

is being conveyed “AS IS/WHERE IS” 

condition. There will be no warranties, 

expressed or implied as to the condition of 

the property. Seller(s) limits of liability to 

make any repairs to the property will be 

zero ($0). Seller will not complete or 

compensate for any repairs.  

buyer(s) to avoid out of town escrow & title 
companies and keep the transaction locally. 
 
Our preferred escrow companies have been 
approved by Banks involved with our Short 
Sales to facilitate the intricate Short Sale 
Escrow work.  
 
Real Estate professionals take a risk every 
time they take a Short Sale client.  
Changes to the Real Estate fees paid by the 
bank can apply at any time before the close 
of escrow. Any changes to the total fee rate 
will be announced at the time of the final 
approval from the Lender(s) Loss Mitigation 
Department approving the Short Sale. 
 
However, for some scrupulous agents and 
consultants; helping their clients during    

 
 
 
Teach your children 
the good of America 
so when their time 
comes to make a dif-
ference, they can 
identify the bad and 
have the fortitude 
and courage to 
change it  

and  must understand that extensions 
are usually not honored by loss mitiga-
tion departments; especially if there is a 
bank sale date scheduled. 8.  The 
Lender(s) may decide not to pay the 
Buyer(s) Appraisal, Home Warranty or 
other “Buyers Closing Costs.” 
Any required upfront payments will be 
paid for by the Buyer(s). 9.  Transactions 
will require a minimum of 45 days. De-
pending on the circumstances, it may 
take up to 90 days for bank approval. 
Buyers are responsible for re-keying the 
property, acquiring new garage door & 
association gate remotes & mail box 
keys once we have recorded the sale & 
closed escrow. 10.  Seller(s) have not 
been able to pay for the cost of maintain-
ing the Property. Therefore the  Buyer(s) 
will bare any costs and or responsibilities 
to have utilities turned on to satisfy any  

5. Since “Seller(s) do not have the 
means to provide HOA Association 
documentation, Buyer(s) are responsi-
ble for ordering & paying for the HOA 
documents; should a fee exists, to 
satisfy any and all due diligences per 
the CCR’s requirements to purchase a 
property in an association. (State 
Mandated Rules to apply). 
6. The actual selling price of this trans-
action will be determined upon getting 
an acceptable “net proceeds” required 
notification from the “Seller(s) Lender(s) 
and adding the Lender(s) acceptable 
costs to that bottom line.  7. The Lender
(s) provided closing date is firm. There 
will be a monetary increase placed on 
the Buyer(s) to compensate for addi-
tional interest or fees incurred by the 
Lender(s) for closing after the required 
date. Short Sales are time sensitive 



According to the U.S. Consumer 
Product Safety Commission, 47 
children were killed under auto-
matic garage doors in the last 10 
years. Many more are crippled and 
injured each year.  (Not to mention 
injury to pets.) Quality garage door 
openers has a sensitivity adjust-
ment which will automatically open 
the door if an obstacle is encoun-
tered before the door is fully 
closed. Periodically test your unit 
by placing an empty soda can 
under the door as it is closing. The 
garage door should reopen before 
the can is crushed. If not, adjust 
the unit until it does (Consult your 

Call me on these or the other 200 
bank foreclosures ready to be auc-
tioned or purchased now.   

Interesting Safety & Knowledge Tips 

    CLOVIS, FRESNO/VISALIA PREFERED LISTINGS  

Take 
calculated 
risks. That 
is quite 
different 
from being 
rash.  
 

General George 
S. Patton  
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Fresno REO HOME for $15,900 
Reference # 03348660                          
 
2 Bedrooms 1 Bathrooms. Needs 
lots of work. CASH ONLY 
 
 

Provide important information: Your 
name and address and information 
about your dog's most recent rabies 
vaccination. If your dog does not have 
a current rabies vaccination, it may be 
necessary to quarantine it or even 
euthanize it for rabies testing. The 
person bitten may need to undergo 
rabies treatment.  

Report the bite to your insurance com-
pany. 

Comply with local ordinances regarding 
the reporting of dog bites.  

 

Consult your veterinarian for advice 
about dog behavior that will help pre-
vent similar problems in the future.   

  Knowledge is Power 

only when it is at Work 

What to do if your dog bites someone 

Even if the bite can be explained 
(perhaps someone stepped on the dog's 
tail), it's important to take responsibility 
for your dog's actions by taking these 
steps:  

Restrain the dog immediately. Separate it 
from the scene of the attack. Confine it. 

Check on the victim's condition. Wash 
wounds with soap and water. Profes-
sional medical advice should be sought 
to evaluate the risk of rabies or other 
infections. Call 9-1-1 if paramedic re-
sponse is required. 

Provide important information: Your 
name and address and information about 
your dog's most recent rabies vaccina-
tion.  

FRESNO REO INVESTMENT 
3 one bedroom 1.5 bath 0.27 of an 
acre of land. 
   Reference # 03150290 
 
Incredible at $ 155,000 
 

 

REO SQUAW VALLEY  HOME  
 
2 BEDROOMS 1 BATH on 5.79 
acres for $60,000 
Reference # 03296420 
       

If your dog does not have a current 
rabies vaccination, it may be necessary 
to quarantine it or even euthanize it for 
rabies testing. The person bitten may 
need to undergo rabies treatment. 

Report the bite to your insurance com-
pany. 

Comply with local ordinances regarding 
the reporting of dog bites. 

Consult your veterinarian for advice 
about dog behavior that will help prevent 
similar problems in the future.  

 

Check on the victim's condition. Wash 
wounds with soap and water. Profes-
sional medical advice should be sought 
to evaluate the risk of rabies or other 
infections. Call 9-1-1 if paramedic re-
sponse is required.  

 

If YOU are the bite victim: 

Treat your wounds. 

If your own dog bit you, confine it immedi-
ately and call your veterinarian to check 
your dog's vaccination records. 

If someone else's dog bit you, contact 
authorities and tell them everything you can 
about the dog: the owner's name, if you 
know it, color and size of the dog, where 
you saw it and if you've seen it before. 
These details may help animal-control 
officers locate the dog.  

owners manual or the manufacturer 
for more details.) .Also, warn your 
young people of the dangers of play-
ing with or trying to run or rush under 
a closing door.  
 
Did You Wonder What The Definition of 
Luxury Is Today? 
 
Ultimately luxury is appreciation, and 
appreciation is a personal point of view. So 
the item, the service or the brand's value is 
in the eyes and the psyche of the be-
holder. It does not require possession. So 
no need to rush and get a $100,000 Mer-
cedes and loose half the value when you 
drive it off the dealer parking lot until the 
economy gets better.  



AS OUR CLIENT WE OFFER YOU 
FREE NOTARY PUBLIC SERVICES. 

Just call us and identify your self as 
our client  and/or active or retired 
armed forces member. We extend 

the same courtesy and benefit to all of 
our veterans even if they are not our 

clients.   

 
 
 
Direct Line: 559-681-8976 
Email: Etchart@ClovisREA.com 
Direct Multi-Lingual Line: 559-250-5983 
Multi-Lingual: Rachel@ClovisREA.com 
 
On the WEB: http://www. 
ClovisRealEstateAgents.com/
VicktorEtchart 
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.  Over the past 12-18 months most of the 
large credit card issuers have been 
changing the terms of some of their 
customer's accounts.  The reason 
they've been doing so is because of a 
general lack of comfort for credit risk as 
well as the slumping economy.  Chang-
ing the terms is usually allowed under 
almost any circumstance, depending on 
the cardholder agreement.  Their find-
ings show that 16% of cardholders saw 
their credit limits reduced in 2008, which 
translates to roughly 32 million consum-
ers.  Out of the 32 million, 22 million had 
a median FICO score of 770.  This 
means that their credit limits were re-
duced for a reason other than poor 
credit or elevated credit risk.  For these 
people it was because of inactivity, 
under-usage, or general lack of profit-
ability.  The remaining 11 million did 
have some sort of credit problem such 
as late payments, collections or adverse 
public records hitting their credit files so 
the reduction in credit limits wasn't a 
surprise.  What is important to remem-
ber is this study took place over a 7-
month period Credit card issuers have 
been lowering credit limits since October 
2008 and were doing so well before 
April 2008.  What this means is the 
FICO numbers, while very accurate, are 
likely to underplay the true amount of 
consumers who have seen their credit 
limits reduced.  Increased Interest Rates 
- There are no numbers to quantify the 
breadth of rate increases but we know 
it's significant.  The excuse being given 
by some banking industry leaders is that 
a rate increase is meant to be both 
punitive and motivational.  It's punitive in 
order to punish cardholders who have 
done something wrong, like miss a 
payment due date.  And it's motivational 
because the logic is if your debt is more 
expensive then you'll be more likely to 
pay it off faster.  And while both are 
certainly true in some circumstances it's 
hard to honestly argue that increasing 
an interest rate always leads to a con-
sumer accelerating their payments.  In 
fact, an alternative and much more 
damaging result is more likely which is 
to push an already struggling consumer 
over the edge into default.  This doesn't 
do the consumer or the creditor any 
good because of the damage it does to 
the consumer’s credit file and credit 
scores. These actions can motivate the  
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We Ask you to PLEASE SUPPORT 
AND VISIT our FRIENDS from  
the Etchart Real Estate Consulting 
Group. Promote them and save money by 
asking for their professional advice when dealing 
with Real Estate transactions locally or interna-
tionally.  

   BANKS BEHAIVING BADLY 

Vicktor Etchart  (559) 681-8976 
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consumer's credit files and credit scores 
and it could motivate the consumer to seek 
the services of a debt settlement company 
or even a bankruptcy attorney.  In either of 
the latter cases the lender gets much less, 
if any, of the money they are owed. In-
creased Minimum Payment Requirements  
 
The amount of money you are required to 
pay your credit card issuer each month is 
referred to as the "minimum payment 
required."  This amount is a percentage of 
the overall balance.  Normally it's 2% of 
the outstanding balance. But, in recent 
months some credit card issuers have 
increased that minimum requirement to 
5% from 2%.  This means if you were 
normally making a $350 minimum pay-
ment now you are required to make a 
$875 minimum payment.  Don't misinter-
pret this as them gouging you, like when 
they In this case they simply want back 
more of their increase your interest rate 
simply want back more of their money 
instead of less of their money.  But, this 
also can lead to consumers defaulting on 
loans because they simply don't have the 
capacity to make the larger monthly pay-
ment. Reduction in Grace Period  
 
- The grace period is an often misunder-
stood component of a credit card ac-
count.  The grace period is the amount of 
time between when the statement billing 
period has closed and the date when your 
payment is due.  A simpler way to define 
the grace period is the period of time 
before interest begins to accrue on the 
balance.  
 
Some people incorrectly define the grace 
period as being the amount of time AFTER 
the due date a payment can be made 
before the credit card issuer starts to 
report your account to the credit bureaus 
as being past due.  That's incor-
rect.  Grace period has nothing to do with 
credit reporting.  The reason a grace 
period would be reduced is all about cash 
flow for the bank.  If you are never revolv-
ing a balance from one month to the next 
then you're not going to earn the bank any 
interest income.  As such, it would be 
reasonable for the bank to want their 
money back faster since it's not earning for 
them.  This allows them to lend it out to 
other people who are going to generate 
more income.  
   

As of today every single one of 
these practices is perfectly legal, 
as long as the action doesn't 
breach your contract with the 
creditor.  However, many of them 
will be much more difficult to apply 
to your account as of July 2010, 
when a new set of credit card rules 
goes into effect.  As of today the 
best way to avoid the negative 
ramifications of these actions is to 
only charge what you can afford to 
pay off at the end of the 
month.  And, it would be in your 
best interest to pay off credit card 
debt as quickly as you can.  This 
way things like interest rates, 
grace periods or minimum pay-
ments don't matter to you.    
 
The Etchart Real Estate Consult-
ing Group has the knowledgeable 
individuals at your service to 
answer questions regarding credit 
scores , loan modifications and 
debt consolidation information.  

  
Call or email  
Vicktor Etchart at  
559-681-8976 and 
Etchart@ClovisREA.com   
 
 
The ability or desire to  
SHORT SALE your Real 
Estate holding is not 
enough. Many requirements 
need to be fulfilled and 
addressed to make the sell 
possible. Contact us for a 
confidential complete 
evaluation of the situation 
at no charge to you. 
 
The worst thing a home-
owner can do is to do 
nothing and loose their 
home. Thousands of dollars 
on possible tax liability are 
at risk if the property is 
foreclosed by the lender. 
 
If you or someone you 
know is facing hardship, let 
them know about us. 


